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As the Port of Los Angeles embarks on its $52 million rail upgrade at Pier 300, you
stand on the brink of exciting new discretionary cargo opportunities. With
improved rail capacity and efficiency, your business can tap into a broader range
of lucrative shipments. Here’s how to prepare your trucking operation to seize
these opportunities:

1. Understand the Market Landscape

Research Discretionary Cargo Trends (We give you a detailed breakdown
below!): Stay updated on the types of discretionary cargo that may become
available due to the port upgrades. This includes understanding seasonal
demands, shifts in consumer preferences, and emerging industries that could
benefit from enhanced shipping capabilities.

Identify Key Players: Know the major importers and exporters in your region
who are likely to increase their shipping volumes. Building relationships with
these companies can open doors for new contracts.

2. Optimize Your Fleet

Assess Fleet Capabilities: Ensure your trucks are equipped to handle various
types of cargo. This may involve investing in specialized equipment or vehicles
designed for specific loads.

Implement Maintenance Protocols: Regular maintenance will keep your fleet
in top shape, ready to take on increased shipping demands without
unexpected breakdowns.

3. Streamline Operations

Enhance Load Planning: Use software tools to optimize load planning and
ensure efficient route management. This will help you maximize your capacity
and minimize fuel costs.

Train Your Team: Equip your drivers and logistics team with training focused
on managing new types of cargo, including handling procedures and safety
protocols.
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4.  Leverage Technology

Invest in Tracking Systems: Utilize GPS and tracking technologies to monitor
shipments in real time. This not only improves operational efficiency but also
enhances customer service by providing clients with accurate delivery updates.

Adopt Freight Management Software: A robust freight management system
can help streamline processes, from booking to invoicing, and can be critical as
your volume increases.

5. Build Strategic Partnerships

Collaborate with Freight Forwarders: Establish relationships with freight
forwarders who specialize in the types of discretionary cargo you aim to
handle. They can provide insights into market trends and assist in securing
contracts.

Network with Other Trucking Companies: Attend industry events and join local
trucking associations to connect with other businesses. This networking can
lead to collaborations that enhance your service offerings.

6. Focus on Sustainability

Adopt Green Practices: As the industry moves towards sustainability, consider
implementing eco-friendly practices in your operations. This can not only
improve your reputation but also attract clients who prioritize sustainability.

Stay Informed on Regulations: Keep abreast of environmental regulations
affecting trucking and ensure your practices comply. This proactive approach
can position your business favorably in a competitive market.

7. Monitor Financial Performance

Analyze Profit Margins: Regularly assess the profitability of your new
discretionary cargo routes. This analysis will help you identify which
opportunities yield the best returns and allow you to make informed decisions
about scaling operations.

Adjust Pricing Strategies: As demand increases, consider revisiting your
pricing strategies to ensure you’re maximizing profit without alienating
potential clients.



💫BONUS CONTENT 💫

Understanding the current and emerging trends in discretionary cargo can give
you a competitive edge. Here are some examples of trends to watch:

1. E-commerce Boom

Example: With the surge in online shopping, especially after the pandemic,
more consumer goods such as electronics, apparel, and household items are
being shipped directly from ports to distribution centers. Companies like
Amazon, Walmart, and Shopify sellers continue to ramp up their inventory
needs, creating more demand for trucking companies to move these goods
from port terminals to fulfillment centers.

Opportunity: Align your services to cater to e-commerce companies or third-
party logistics providers handling these high-volume shipments.

2. Seasonal Retail Inventory

Example: During Q3 and Q4, especially leading up to Black Friday and the
holiday season, there's a significant increase in the import of discretionary
items like toys, electronics, and seasonal décor. In 2023, major retail
companies reported a 20% increase in import volumes to keep up with
consumer demand during these high sales periods.

Opportunity: Ensure your fleet is prepared for increased load volumes and
expedited shipping needs during these high-demand periods.

3. Renewable Energy Equipment

Example: The U.S. government’s push for cleaner energy sources has resulted
in more imports of solar panels, wind turbine parts, and batteries for electric
vehicles (EVs). For example, Tesla recently began ramping up shipments of EV
batteries from China to U.S. assembly plants, creating a growing demand for
trucking services to move these components from ports to factories.

Opportunity: Research manufacturers and distributors in the renewable
energy sector to explore partnerships and contracts to transport this
specialized cargo.



4. Pharmaceutical and Medical Equipment

Example: As the healthcare sector grows and more pharmaceutical
companies outsource production overseas, there’s been a noticeable rise in
the import of medical equipment, surgical supplies, and medications. During
the COVID-19 pandemic, the demand for shipping personal protective
equipment (PPE) and medical devices surged, and many logistics companies
expanded their fleets to accommodate.

Opportunity: Position your trucking business to handle temperature-sensitive
or time-critical medical shipments, working with specialized pharmaceutical
companies or hospitals.

5. Automotive Parts and Electric Vehicles

Example: The global transition to electric vehicles (EVs) has caused an
increase in imports of auto parts, batteries, and EV-related technologies.
Companies like Ford, General Motors, and Rivian are importing more
components to meet rising consumer demand for electric cars.

Opportunity: Expand your services to handle automotive parts logistics,
specifically for car manufacturers or auto part suppliers.

6. Luxury Goods and High-End Consumer Products

Example: The luxury goods market is growing, with high-end fashion brands,
jewelry, and electronics seeing consistent demand. Ports have reported an
uptick in the import of designer clothing and luxury cars, especially during
high-profile events like New York Fashion Week.

Opportunity: Partner with luxury brands or high-end retailers who need
secure, reliable transportation services for valuable shipments.



7. Agriculture and Perishable Goods

Example: Ports on the West Coast have been increasing their capacity to
handle agricultural goods, such as fruits, vegetables, and seafood. For
instance, the Port of LA reported a 15% increase in agricultural imports over the
past year, especially from countries like Mexico and Chile.

Opportunity: Equip your fleet with refrigerated trucks to tap into the growing
need for perishable goods transportation, especially as seasonal harvests
peak.

8. Tech and Electronics

Example: With the rise of work-from-home and hybrid models, there’s been a
sharp increase in the import of laptops, tablets, and other electronics from
manufacturers in Asia. Global demand for consumer electronics continues to
grow, with companies like Apple, Samsung, and Sony regularly importing large
shipments to meet market demand.

Opportunity: Consider offering specialized services for electronics companies
that require careful handling of sensitive tech products from ports to
warehouses or distribution centers.


